After listening to the sales pitch of several high-pressure
replacement window salesmen, it was refreshing to listen to
Todd Moore’s presentation. He was informative and interested
in what we wanted. The quality of the Great Lakes Seabrooke
windows equaled the big name competitors, so when his price
came in lower than any others, we immediately decided we
would give Todd our business. We were very pleased with all
aspects of the process, from the sale, to installation, to clean-
up. The windows look great and our utility bills have reduced

dramatically.
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